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Realtors Share Tips on Luring Buyers During Record Housing Slump
Traditiond and nontraditiond perks can hdp move homes

(OLATHE, KS -- January, 2008) With theU.S. experiencing theworst Sump in
housng in more than two decades and mortgage default ratesrising, rea estate agents
across naion are digging deep for theelusve carrot tha will lure buyasinto asale.

TheNationd Assodation of Realtors reported sales of existing homes fell 8%in
September - thelargest declinesince 1999 The median price N the point at which half
the homes sold for more and haf for lessN fell to $211700in September, down 4.2%
fromayear ago.

Many agents and indgoendent sellers are looking to perks to move homes and maintain
selling prices.

"Home service contracts have really become a mug-have on thehome-buyeslist of
requirements,” Bob Winney, aresidentia real estate agent (www.winneyteam.com)
located in Overland Park, Kansas, said. "By not offering ong a seller is going to limit the
number of potential buye's, and in this market, it will jus add to the numbe of days it
takesto sell their hous."

Gift cards stainless steel appliances and plasma screen televisonsare jud few of thenew
wave of incentives being used to attract homebuye's. While they may notbeamgor
factor is selecting a specific home, they are the Geel goodQtems that may sway a buye
from onehome to another.

Offering peace of mindis anothe way to lure buye's. Home service contracts have long
been afavorite of real estate agents Dmany of whom now consgder them a necessity.

"l always recommend a buye request a home service contract if oneisn't being offered,”
Winney said. "They mightnotinitially undestand thevalue, butlater they do.Asa



matter of fact, the mgjority of my clients renew thear contracts at theend of theinitial 12-
month period.”

The contracts provide peace of mindfor thebuye at arelatively small investment for the
seller. Home service contracts provide service, repair or even replacement on ahome®
major systems and appliances. At anaiond average of $350- $400for a 12-month
period, these contracts typically cover items such as heating systems, interior plumbing,
electrical systems, water heaters, dishwashe's, and garbagedisposals.

TheNationd Home Service Contract Assodation (NHSCA) is anon-profit 501() (6)
indugry trade organization of member companies serving home service contract
providers and consumer interests throughoutthe United States. Find many more hd pful
consumer tipsonthe NHSCA webste, www.homeservicecontract.org.
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